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INTRODUCTION

 The private input dealers play an important role 
in several aspects of agricultural development at grass root 
level. In broad sense, Agricultural Foundations, Private Agri-
business firms, Seed Companies, Private Consulting firms, 
Non-Government Organizations, Fertilizer Companies, 
Farmers’ Associations, Agro-base Industries, Agro-Service 
Providers, are considered as private input dealers. At the field 
level, when farmers face any problem, they also discuss with 
private input dealers and also get proper suggestions which 
influence the farmer’s decision making process. However, 
the extension personnel at different levels are helping the 
farmers, but their over burden responsibility and very big 
jurisdiction often compel the farmers to consult with private 
input dealers because they are situated nearby and so easily 
approachable. It means the private input dealers do not have 

direct contribution but indirectly they are playing a major 
role in agriculture.

Agro-input dealers are sellers of agricultural inputs 
that include seeds, fertilizer, crop protection chemicals, farm 
equipment and machines, veterinary products and animal 
feeds. Agro-input dealers play a major role in ensuring 
that farmers access some of the important agricultural 
inputs required to improve agricultural productivity in their 
respective farms.

OBJECTIVES

(1) To identify the constraints experienced by the input 
dealers in providing agro services to the farmers

(2) To seek suggestions to overcome the constraints in 
providing agro services
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ABSTRACT

 Input dealers are expected to serve as providers of basic extension services to farmers, creating an invaluable 
source of knowledge and advice to farmers. Agro-input dealers are sellers of agricultural inputs that include seeds, fertilizer, 
crop protection chemicals, farm equipment and machines, veterinary products and animal feeds at right time and right 
place with affordable price and quality. Agro-input dealers play a major role in ensuring that farmers access some of the 
important agricultural inputs required to improve agricultural productivity in their respective farms. Banaskantha district of 
Gujarat state was purposively selected. Five talukas viz., Deesa, Tharad, Deodar, Kankrej and Palanpur were purposively 
selected for the present study having more number of input dealers. From the selected talukas, one-fourth input dealers were 
proportionately selected for study, accordingly 58, 29, 22, 21 and 20 input dealers were selected from Deesa, Tharad, Deodar, 
Kankrej and Palanpur taluka, respectively. Thus, total 150 input dealers were finalized for the present study. The data were 
collected by personal contact method with the help of structured interview schedule and collected data were coded, classified, 
tabulated and analyzed in light of objectives and in order to make the findings realistic for drawing meaningful interpretation. 
The statistical tools such as frequency, per cent, mean, standard deviation and correlation coefficient were used for the study. 
The important constraints experienced by the input dealers in providing agro services were; inadequate training for the input 
dealers, debit behavior of farmers, insufficient loan facility, short supply of inputs in critical time, non-availability of quality 
seeds, inadequate extension officer support, lack of need based technical knowledge and diversification in agriculture. Major 
suggestions given by the input dealers to overcome the constraints in sequential order were; training should be given to 
license holder input dealers by the government, farmers should always buy input in cash, loan facility should be provided for 
input dealers by government, price should be fixed for different inputs by government, need based technical knowledge should 
be provided through university and integrated training programme should be organized at regular interval.
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Pragmatic Perspectives of Agricultural Development Programmes  in Present Scenario
METHODOLOGY

 Ex-post facto research design was used for the 
study. Banaskantha district of Gujarat state was purposively 
selected. Five talukas viz., Deesa, Tharad, Deodar, Kankrej 
and Palanpur were purposively selected for the present study 
having more number of input dealers. From the selected 
talukas, one-fourth input dealers were proportionately 
selected for study, accordingly 58, 29, 22, 21 and 20 input 
dealers were selected from Deesa, Tharad, Deodar, Kankrej 
and Palanpur taluka, respectively. Thus, total 150 input 
dealers were finalized for the present study.

The dealers were asked close questions to mention 
constraints actually faced by them in providing agro services 
to the farmers. Later on the frequency of each constraint was 
counted and converted into per cent and ranks were assigned. 
The dealers were asked open-end questions to enlist their 
suggestions. Based on the responses, frequency and per 
cent were worked out and ranks were assigned against each 
suggestion.

The data were collected by personal contact method 
with the help of structured interview schedule and collected 
data were coded, classified, tabulated and analyzed in light 
of objectives and in order to make the findings realistic for 
drawing meaningful interpretation. The statistical tools such 
as frequency, per cent and rank were used for the study.

RESULTS AND DISCUSSION

Constraints experienced by the input dealers in providing 
agro services to the farmers

Constraint refers as situation or circumstances which 
impede, restrict or limit the activity or a performance of an 
individual. In this study it is operationalized as the items of 
difficulties faced by input dealers to carry out their day to 
day operations in their enterprise.  The information regarding 
constraints experienced by input dealers were presented in 
Table 1.

Table 1: Distribution of the input dealers according to constraints experienced by them in providing agro services to the 
farmers                                                                                   (n=150)

Sr. No. Constraints Frequency Per cent Rank
1 Inadequate training for the input dealers 125 83.33 I
2 Debit behavior of farmers 120 80.00 II
3 Insufficient loan facility 119 79.33 III
4 Short supply of inputs in critical time 109 72.66 IV
5 Non-availability of quality seeds 95 63.33 V
6 Inadequate extension officer support 92 61.33 VI
7 Lack of need based technical knowledge 83 55.33 VII
8 Diversification in agriculture 77 51.33 VIII
9 High initial investment 75 50.00 IX
10 High cost of inputs 69 46.00 X
11 Lack of government support 68 45.33 XI
12 Incompetent private agency 66 44.00 XII
13 Negative attitude of farmers 64 42.66 XIII
14 Insufficient market facility 62 41.33 XIV
15 Small land holding of farmers 60 40.00 XV

 The data in this regard presented in Table 1 clearly indicated that the inadequate training for the input dealers 

(83.33 per cent) was perceived by input dealers as their main 
constraint and ranked first followed by debit behavior of 
farmers (80.00 per cent), insufficient loan facility (79.33 per 
cent), short supply of inputs in critical time (72.66 per cent), 
non-availability of quality seeds (63.33 per cent), inadequate 
extension officer support (61.33 per cent) and lack of need 
based technical knowledge (55.33 per cent) which ranked 
second to seventh, respectively. The other constraints were 
diversification in agriculture (51.33 per cent), high initial 
investment (50.00 per cent), high cost of inputs (46.00 
per cent), lack of government support (45.33 per cent), 
incompetent private agency (44.00 per cent), negative attitude 

of farmers (42.66 per cent), insufficient market facility (41.33 
per cent) and small land holding of farmers (40.00 per cent) 
which ranked eighth to fifteenth, respectively.

 Thus, it can be concluded that the important 
constraints perceived by input dealers in providing agro 
services to the farmers were inadequate training for the input 
dealers, debit behavior of farmers, insufficient loan facility, 
short supply of inputs in critical time, non-availability of 
quality seeds etc. The findings are in the line with the findings 
reported by Chapaneri (2012) and Salukhe (2009).
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Suggestions to overcome the constraints in providing agro 
services

Suggestion refers as opinion about constraints 
which can be used as solution to overcome or to minimize 

the constraints. The input dealers were requested to express 
their suggestions to overcome the constraints. The data in this 
regards are presented in Table 2.

Table 2: Distribution of the input dealers according their suggestions to overcome the constraints   
                             (n=150)

Sr. 
No Suggestions Frequency Per cent Rank

1 Training should be given to license holder input dealers by the government 118 78.66 I
2 Farmers should always buy input in cash 113 75.33 II
3 Loan facility should be provided for input dealers by government 111 74.00 III
4 Price should be fixed for different inputs by government 104 69.33 IV
5 Need based technical knowledge should be provided through university 98 65.33 V
6 Integrated training programme should be organized at regular interval 96 64.00 VI
7 Good quality inputs should be provided with affordable price  94 62.66 VII
8 Support should be provided to input dealers by government 88 58.66 VIII

 The data given in Table 2 revealed that the major 
suggestions given by input dealers to overcome the constraints 
in sequential order were; training should be imparted to 
license holder input dealers by the government (78.66  per 
cent), farmers should always buy input in cash (75.33 per 
cent), loan facility should be provided for input dealers 
by government  (74.00 per cent), price should be fixed for 
different inputs by government (69.33 per cent), need based 
technical knowledge should be provided through university 
(65.33 per cent), integrated training programme should be 
organized at regular interval (64.00 per cent), good quality 
inputs should be provided with affordable price (62.66 per 
cent) and support should be provided to input dealers by 
government (58.66 per cent) which ranked first to eighth, 
respectively.

 Thus, it can be concluded that the important 
suggestions given by input dealers to overcome the constraints 
were training should be imparted to license holder input 
dealers by the government, farmers should always buy input 
in cash, loan facility should be provided for input dealers 
by government, price should be fixed for different inputs by 
government etc. The findings are in the line with the findings 
reported by Chaudhari and Chauhan (2016) and  Salukhe 
(2009).

CONCLUSION 

 The major constraints in providing agro services to 
the farmers were inadequate training for the input dealers, 
debit behaviour of farmers, insufficient loan facility, short 
supply of inputs in critical time, non-availability of quality 
seeds, inadequate extension officer support and lack of need 
based technical knowledge. 

The major suggestions given by input dealers to 
overcome the constraints in sequential order were training 
should be given to license holder input dealers by the 
government, farmers should always buy input in cash, loan 
facility should be provided for input dealers by government, 
price should be fixed for different inputs by government, 
need based technical knowledge should be provided 
through university, integrated training programme should 
be organized at regular interval, good quality inputs should 
be provided with affordable price and support should be 
provided to input dealers by government.
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